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years. Why? Because it works. She’s very sclective about where she
will advertise simply because her properties are very specialized and
selective—nol every venue will work [or her properties.

And it is her properties that she is advertising; she’s not advertising
the successes and awards of Jean Kachik. It’s just not the way she
works. Instcad she focuses on her buyers, scllers, and the propertics
she represents. The brochures she produces are top-notch, with
exquisile pholography by a prolessional photographer [eaturing aerial
views and night shots, which showcase the properties in the glowing
light of sunset. The virtual tours on her Web site have the same polish
and the same attention to detail that is a signature of Jean’s. It is all
carcfully designed by Jcan to best serve her buyers and scllers. Her
slogan is “Superior service isn’L expensive, il’s priceless,” and that is
how she approaches each and every job. Bul she doesn’t do it alone.
To free Jean up so she can be in the field showing and selling homes,
her assistant, Evelyn Martinez, handles the myriad of details high-end
properties demand. This former high school teacher is fluent in
English, Spanish, and German. This multicultural professional works
on details behind the scenes, [rom the Web siles to making sure Jean
is up-to-date on the latest tools in technology; she aids Jean in
keeping everything smooth and on track.
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Those rare times when Jean isn’t on the run showing properties and
negotialing deals, she devoles her time o her three grandchildren.

A former avid golfer, today she prefers yoga and trics to exercisc daily.
Her granddaughter, who is a junior at Florida State University, calls her
“gamma” daily. And last year, Jean, her granddaughter and her 15-year-
old grandson cruised Alaska. The youngest of her grandchildren is 8
years old and lives in Nashville, Tenn. Her grandchildren bring her great
joy and it is obvious the pleasure she gets from being close to them. She
adores spending time with them and often encourages them to think
outside the box, work hard and to work to create their own legacy.

“The only thing that will ever keep you from doing what you want in
life is between your ears. And if you keep saying, I can’t, then you're
right, you can’t,” says Jean, showing the drive that has kept her in the
top 1 pereent of rcal cstate professionals nationwide. “I saw a time
when my daughter, son and I split a baked potato [or dinner because
thal’s all we had. My car was so bad that il I had a buyer I had (o go
rent a car for the day. And when T went on a listing appointment T
would park a block away and walk to the house.” Jean isn’t one to
believe that something can’t be done. *T just refuse to give up,” she

says. Her goal has always been to be the best she can be.

Jean keeps getling the same question over and over again. Doesn’t
she plan to retire?

Her answer is an easy one; she so passionate about what she does and
cnjoys it so much, how could she retire? “Why would I retire from
1ile?” she asks. Rather, she sees hersell staying active in real estate
until the very end. “T’ve always said I hope I die at the closing table,
giving a listing presentation or showing a property.” *
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